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A total of 12,792 professionals lobbied in the first three quarters of 2011. At the top of this group are a small 
number of individuals so powerful that they have earned a place on the First Street 30. Designation on the First 
Street 30 list demonstrates the power of these lobbyists and First Street™, a platform that tracks money and 
influence in Washington, D.C. For the first time, a detailed analysis of the scope of the influence of these lobbyists is 
possible. Welcome to the inaugural edition of the First Street 30.

First Street was released earlier this year by CQ Press, one of the leading publishers in politics. In the months since 
its launch, First Street quickly became an essential resource for analyzing the people and organizations influencing 
policy.

Analysis of the data in the vast First Street political intelligence platform enabled a unique 2011 listing of 30 of the 
most influential and connected lobbyists in the industry. To be compiled annually, this list includes three categories, 
each with 10 names: ex-members of Congress; ex-congressional staffers, and professional lobbyists. The 2011 First 
Street 30 paints a clear picture of the professionals on the list who pull in the most money, have the most clients, 
and represent the biggest corporations. The names on the First Street 30 list each average over 50 clients. These 
clients paid an average of $144,737 apiece for the lobbying efforts of the First Street 30 through the first three 
quarters of 2011. The top names of the First Street 30 brought in even more money and clients.

•	 The analysis confirms, with solid data, that being an ex-member of Congress pays—and pays 
big: The average amount received by ex-members of Congress per client topped $178,000 in 
2011, while ex-staffers received $147,526, and professional lobbyists brought in $108,076.

Significantly, ex-members represented an average of only 31 clients compared to 50 clients for 
ex-staffers (50) and 75 for professional lobbyists (75.2). Clearly, ex-members are selective about 
whom they represent, and their clients pay accordingly.

•	 The analysis also reveals that big companies spend the most to hire the best, and they spread 
their money around: General Electric used 10 lobbyists from the First Street 30—the most 
representation retained by any organization. Pfizer and Caesars Entertainment Operating Co. 
were close behind—each represented by seven of the First Street 30 lobbyists.

Data and Methodology
To compile the list, the First Street Research Group reviewed available 2011 lobbying data for lobbyists employed 
by lobbying firms aggregated in First Street, based on two sets of quantitative data:

•	 The number of clients they represented; and
•	 The cumulative amount of money their firm was paid by the clients they represented.

Once the data was analyzed and the initial lists created, further qualitative factors were employed to narrow down 
the lists, including the number of Fortune 100 clients the lobbyists represented and the diversity of their clients.

The First Street Research Group analyzed the available lobbying data from January 1, 2011, through November 6, 
2011. Background information on the lobbyists who are ex-members and ex-staffers comes from First Street. See 
the Methodology section of this report for more information on the data used and how the First Street 30 were 
selected.

The report is also published on the First Street Research Group website:
http://firststreetresearch.cqpress.com/first-street-30/

More information on the First Street Research Group
More information on First Street                                           
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FIRST STREET 30

Ex-Members

•	 Senator John Breaux: D LA-7 (1972–1987) & D-LA (1986–2005)—Breaux Lott Leadership Group & 
Patton Boggs LLP 

•	 Representative Thomas Downey: D NY-2 (1975–1993)—Downey McGrath Group, Inc. 
•	 Representative Victor Fazio: D CA-3 (1979–1999)—Akin Gump Strauss Hauer & Feld LLP
•	 Representative Richard Gephardt: D MO-3 (1977–2005)—Gephardt Group Government Affairs
•	 Senator Tim Hutchinson: R AK-3 (1993–1997) & R-AK (1997–2003)—Dickstein Shapiro LLP
•	 Representative Robert Livingston: R LA-1 (1977–1999)—The Livingston Group, L.L.C.
•	 Senator Trent Lott: R MS-5 (1973–1989) & R-MS (1989–2007)—Breaux Lott Leadership Group & 

Patton Boggs LLP
•	 Representative James McCrery, III: R LA-4 (1988–1989)—Capitol Counsel, LLC
•	 Representative Bill Paxon: R NY-31 (1989–1993) & R NY-27 (1993–1999)—Akin Gump Strauss 

Hauer & Feld LLP
•	 Representative Vin Weber: R MN-6 (1981–1983) & R MN-2 (1983–1993)—Clark & Weinstock

Ex-Staffers

•	 Randall Gerard—Podesta Group, Inc.
•	 Christopher W. Hatcher—Williams and Jensen, PLLC.
•	 Kate Hull—Fierce, Isakowitz & Blalock
•	 Drew Maloney—Ogilvy Government Relations
•	 Jeffrey McMillen—Akin Gump Strauss Hauer & Feld LLP
•	 Michael Merola—Winning Strategies Washington
•	 Daniel Meyer—The Duberstein Group, Inc.
•	 Jonathan Talisman—Capitol Tax Partners, LLP
•	 Alex Vogel—Mehlman Vogel Castagnetti, Inc.
•	 Letitia White—Innovative Federal Strategies, LLC

Professional Lobbyists

•	 Wayne Berman—Ogilvy Government Relations
•	 Jack MacAuley Burkman—J M Burkman & Associates
•	 Jack Steven Hart—Williams and Jensen, PLLC.
•	 Lindsay Hooper—Capitol Tax Partners, LLP
•	 Mark McIntyre—Russ Reid Company
•	 Anthony Podesta—Podesta Group, Inc.
•	 John Raffaelli—Capitol Counsel, LLC
•	 Barney Skladany—Akin Gump Strauss Hauer & Feld LLP
•	 Michael Smith—Cornerstone Government Affairs, LLC
•	 H. Stewart Van Scoyoc—Van Scoyoc Associates & Capitol Decisions, Inc.
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FIRST STREET 30

Ex-Members
The 10 ex-members on the list were among the 135 former members of Congress who actively lobbied in the 
first three quarters of 2011. The 10 don’t boast the most clients, but they have the highest-paying clients on 
average, reflecting the value that corporations and other organizations place on the relationships, reputations, and 
experiences of former members of Congress.

The List
•	 Senator John Breaux: D LA-7 (1972–1987) & D-LA (1986–2005)—Breaux Lott Leadership Group & 

Patton Boggs LLP 
•	 Representative Thomas Downey: D NY-2 (1975–1993)—Downey McGrath Group, Inc. 
•	 Representative Victor Fazio: D CA-3 (1979–1999)—Akin Gump Strauss Hauer & Feld LLP
•	 Representative Richard Gephardt: D MO-3 (1977–2005)—Gephardt Group Government Affairs
•	 Senator Tim Hutchinson: R AK-3 (1993–1997) & R-AK (1997–2003)—Dickstein Shapiro LLP
•	 Representative Robert Livingston: R LA-1 (1977–1999)—The Livingston Group, L.L.C.
•	 Senator Trent Lott: R MS-5 (1973–1989) & R-MS (1989–2007)—Breaux Lott Leadership Group & 

Patton Boggs LLP
•	 Representative James McCrery, III: R LA-4 (1988–1989)—Capitol Counsel, LLC
•	 Representative Bill Paxon: R NY-31 (1989–1993) & R NY-27 (1993–1999)—Akin Gump Strauss 

Hauer & Feld LLP
•	 Representative Vin Weber: R MN-6 (1981–1983) & R MN-2 (1983–1993)—Clark & Weinstock

Profiles

Senator John Breaux—Breaux Lott Leadership Group & Patton Boggs LLP
•	 Number of Clients: 35
•	 Total Amount Clients Paid Firm: $8,380,000
•	 Average Amount Each Client Paid Firm: $239,429
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: Tyson Foods; Raytheon; EADS North America

John Breaux was known for his fondness for negotiating when he served as a Democratic senator from Louisiana; 
he once famously quipped that while his vote could not be bought, “it could be rented.” It was not surprising to 
most observers when Breaux decided to leave legislative office for the more lucrative deal-cutting world of K Street. 
Together with his friend, former Senate Majority Leader Trent Lott, he runs one of the most formidable lobbying 
operations in Washington, bringing in more than $8.3 million through the third quarter of 2011. The firm’s roughly 
three-dozen clients include numerous Fortune 100 firms, such as General Electric and Tyson Foods. Breaux also 
draws on his background as a longtime member of the Senate Finance Committee to focus on health care issues. 
The Home Health Advocacy Coalition and the National Association of Home Care and Hospice are among the firm’s 
clients. Breaux is also known for his advocacy on behalf of his state’s oil and natural gas industry and his work on 
energy matters for clients such as Shell and America’s Natural Gas Alliance. His son, John Breaux Jr., works for the 
firm, as does Lott’s son, Chester Trent Lott.

John  
Breaux
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Representative Thomas Downey—Downey McGrath Group, Inc.
•	 Number of Clients: 23
•	 Total Amount Clients Paid Firm: $1,820,000
•	 Average Amount Each Client Paid Firm: $79,130
•	 Number of Fortune 100 Clients: 2
•	 �Notable�Clients:�Time�Warner;�Intercontinental�Exchange;�Credit�Union�National�
Association

Former�New�York�Democratic�representative�Thomas�J.�Downey�made�a�quick�transition�onto�K�Street�after�nearly�
two�decades�in�the�U.S.�House,�where�he�served�on�the�Armed�Services,�Budget,�and�Ways�and�Means�committees.�
He�maintained�close�connections�on�the�Hill�and�with�various�White�House�Democrats—he�was�a�colleague�of�Al�
Gore,�before�Gore�entered�the�Clinton�White�House.�Downey�served�on�Bill�Clinton’s�presidential�transition�team,�
and�he�helped�Clinton�rally�congressional�support�for�several�trade�deals,�including�NAFTA.�Those�connections�
enabled�him�to�quickly�build�a�successful�lobbying�firm,�now�called�Downey�McGrath�Group�Inc.—where�in�the�
first�three�quarters�of�2011,�Downey�reported�bringing�in�$1.8�million�from�23�clients.�His�top�client,�UC�Group�
Ltd.—based�in�Bromley�in�the�United�Kingdom—hired�Downey�to�monitor�measures�related�to�Internet�gambling�
regulations.�FedEx�Corp.,�a�Fortune 100�company�that�is�also�a�top-paying�client,�sought�Downey’s�expertise�on�
transportation�issues,�such�as�an�FAA�reauthorization�measure�that�threatened�to�bring�FedEx�under�the�same�
labor�laws�as�UPS.�Other�key�clients�have�been�Time�Warner�Cable�Inc.,�also�a�Fortune 100�company,�which�sought�
assistance�on�privacy�and�copyright�legislation;�the�Intercontinental�Exchange;�and�the�Credit�Union�National�
Association.�Downey�in�2007�married�Carol�Browner,�EPA�administrator�under�Clinton�and�who�served�as�President�
Obama’s�key�energy�adviser�for�two�years.�

Representative Victor Fazio—Akin Gump Strauss Hauer & Feld LLP
•	 Number of Clients: 51
•	 Total Amount Clients Paid Firm: $10,340,000
•	 Average Amount Each Client Paid Firm: $202,745
•	 Number of Fortune 100 Clients: 5
•	 Notable�Clients:�Moody’s;�AT&T;�Shell

Having�spent�two�decades�as�a�House�member�from�California,�several�of�them�as�a�member�of�the�Democratic�
leadership,�Vic�Fazio�has�established�himself�as�one�of�Washington’s�best-connected�lobbyists.�He�is�a�senior�
adviser�at�Akin�Gump�Strauss�Hauer�&�Feld—one�of�K�Street’s�most�formidable�firms—whose�client�list�is�studded�
with Fortune 100�giants�such�as�Johnson�&�Johnson�Inc.,�Anheuser-Busch,�Archer�Daniels�Midland,�and�Honeywell�
International.�Other�colleagues�include�former�representative�Bill�Paxon�and�Barney�Skladany.�With�more�than�
50�clients,�Fazio�helped�bring�in�more�than�$10.3�million�through�the�third�quarter�of�2011.�Fazio�has�long�been�
respected�for�his�smarts�and�down-to-earth�manner,�as�well�as�his�close�ties�to�such�fellow�Californians�as�House�
Minority�Leader�Nancy�Pelosi.�He�told�Politico that�many�lawmakers�who�go�into�lobbying�don’t�get�to�know�the�
lobbyists�and�interest�groups�outside�of�their�districts�and�states,�and�they�need�to�broaden�their�horizons�about�
the�numerous�other�parts�of�the�influence�industry:�“If�you�want�to�be�respected�in�the�world�of�Washington�
outside�the�Capitol,�you�need�to�make�yourself�open�to�that,�and�you�learn�a�lot.”�Fazio�came�to�Akin�Gump�after�
eight�years�at�Clark�&�Weinstock.
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Representative Richard Gephardt—Gephardt Group Government Affairs
•	 Number of Clients: 18
•	 Total Amount Clients Paid Firm: $3,650,000
•	 Average Amount Each Client Paid Firm: $202,778
•	 Number of Fortune 100 Clients: 4
•	 Notable Clients: Visa; Anheuser-Busch; Waste Management

The former Missouri congressman and House Democratic leader has always been known for a conciliatory 
approach to issues; his top aide, James M. Jaffe, once said: “He wants to make a deal on whatever issues people 
are interested in.” That flexibility, along with a long list of connections, has helped him become one of the top-
earning lobbyists among former members of Congress. Gephardt reported $3.6 million in billing in the first three 
quarters of 2011 for his firm. He launched his shop in 2007 with the help of several former staffers—including 
Michael Messmer, who once focused on such issues as defense and international affairs, and Tom O’Donnell, who 
had served as Rep. Gephardt’s chief of staff for nearly a decade. Several of his other former staffers—including 
David Plouffe and Bill Burton—later went to work for Barack Obama’s presidential campaign or in the Obama White 
House.

General Electric—ranked sixth among Fortune 100 companies and his top-paying client—hired Gephardt primarily 
to help the company fight for continued federal support for a joint-strike fighter alternate engine program that 
GE was building with Rolls Royce. Also among his top clients in 2011 were Peabody Energy, a global coal company 
based in St. Louis, Missouri, that seeks long-term venture opportunities in Mongolia, and Rational Entertainment 
Enterprises, which operates an online poker site called PokerStars.com. Gephardt has lobbied on issues related to 
the financial services reform law of 2010 and debit fees for Visa, and was hired by Lightsquared to help weather a 
high-profile political fight related to its new wireless network effort that is opposed by GPS makers. He represents 
several other Fortune 100 companies, including Boeing Co., The Goldman Sachs Group Inc., and Google Inc.

Senator Tim Hutchinson—Dickstein Shapiro LLP
•	 Number of Clients: 18
•	 Total Amount Clients Paid Firm: $5,250,000
•	 Average Amount Each Client Paid Firm: $291,667
•	 Number of Fortune 100 Clients: 1
•	 Notable Clients: Peabody Energy; Fleishman-Hillard; Lightsquared

The former conservative Republican Senator—known during his days as an Arkansas state legislator as “no tax 
Tim”—has taken the policy knowledge and connections earned during his service on the Armed Services, Aging, 
Health, and Veterans’ Affairs committees to bring in top dollars for Dickstein Shapiro, which he joined immediately 
upon leaving Congress in 2003. Working for clients on such issues as education, health, agriculture, and homeland 
security, he brought in $5.25 million in the first three quarters of 2011. His highest-paying client during that time 
was Lorillard Tobacco Co., which paid $2.2 million for Hutchinson and colleagues to monitor implementation 
of the Family Smoking Prevention and Tobacco Control Act and lobby on a measure that would impose a tax on 
“smokeless tobacco” products. He also monitored negotiations on the 2011 debt ceiling agreement and spending 
bills. Other top clients include two St. Louis, Missouri-based companies: Peabody Energy and Fleishman-Hillard. 
Hutchinson was among several former members of Congress hired by Lightsquared in 2011 to help weather a high-
profile political storm related to an application for its new wireless network.
He has worked closely on many of these endeavors with former two-term Democratic representative Albert 
Wynn of Maryland, who had served on the powerful Energy and Commerce Committee. Hutchinson is the older 
brother of Asa Hutchinson, also a former congressman, former Venable lobbyist, and a former Under Secretary of 
Homeland Security during the Bush administration. 
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Representative Robert Livingston—The Livingston Group, L.L.C.
•	 Number of Clients: 50
•	 Total Amount Clients Paid Firm: $6,510,000
•	 Average Amount Each Client Paid Firm: $130,200
•	 Number of Fortune 100 Clients: 3
•	 Notable Clients: Oracle; Mayo Clinic; Accenture

As a former chairman of the House Appropriations Committee, who almost became House speaker—the Louisiana 
Republican was well-versed in the art of doing favors for colleagues. He has traded in on that experience while 
becoming one of Washington’s premier lobbyists, concentrating on foreign-policy work among other areas. His firm 
boasts of having played a lead role in approving a U.S. free-trade agreement with Morocco, as well as obtaining 
money for international assistance with several countries. The firm also has done considerable lobbying on behalf 
of Egypt. Livingston’s firm once represented Libyan leader Muammar Gaddafi’s government but terminated that 
relationship in 2009, two years before Gaddafi was toppled from power. But the firm stays busy in other areas as 
well: Its current top clients include the Fortune 100 companies Oracle and Verizon Wireless; and it brought in more 
than $6.5 million through the third quarter of 2011.

Senator Trent Lott—Breaux Lott Leadership Group & Patton Boggs LLP
•	 Number of Clients: 24
•	 Total Amount Clients Paid Firm: $6,240,000
•	 Average Amount Each Client Paid Firm: $260,000
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: Citigroup; FedEx; Prudential

Trent Lott deploys many of the same skills as a lobbyist that he used as Senate Majority Leader and Majority Whip: 
a gregarious personality carried over from his days as a University of Mississippi yell leader, an acute attention to 
detail he developed as a legislative aide, and an astute pragmatism about just how far his former colleagues might 
go on a given vote. Lott left the Senate in December 2007 and opened his lobbying firm a month later with a former 
like-minded colleague—and fellow First Street 30 member—Louisiana Democrat John Breaux. It has become one of 
Capitol Hill’s powerhouse shops, pulling in nearly $8 million in just its first year; it also took in more than $8 million 
through the third quarter of 2011. It has represented a number of Fortune 100 corporations—General Electric, 
Boeing, AT&T, and Goldman Sachs—that are willing to pay for top-flight access. But Lott’s roughly two dozen clients 
also include some more parochial interests from his home state, including America’s Natural Gas Alliance and 
Huntington Ingalls Industries—which operates a shipyard in Lott’s hometown of Pascagoula, Mississippi—that he 
has sought to protect since his days as a legislator. His son, Chester Trent Lott Jr., is among his colleagues.

Representative James McCrery, III—Capitol Counsel, LLC
•	 Number of Clients: 45
•	 Total Amount Clients Paid Firm: $6,290,000
•	 Average Amount Each Client Paid Firm: $139,778
•	 Number of Fortune 100 Clients: 3
•	 Notable Clients: Sanofi-Aventis; Walmart; Fortune Brands

The former Louisiana Republican was known for his even demeanor and expertise on tax, trade, and health care 
matters during his stint on the House Ways and Means Committee, and he continues to delve into those subjects 
as a lobbyist for Capitol Counsel on behalf of Cardinal Health, Health Care Science Corp., and the American Health 
Care Association. His colleagues include Jim Gould, Shannon Finley, and Sara L. Franko. But McCrery—a close ally 
of House Speaker John Boehner—also has capitalized on his ties to the Gulf Coast energy industry by representing 
such clients as the Edison Electric Institute and American Petroleum Institute. His portfolio also includes such 
Fortune 100 giants as General Electric and Walmart. All of this activity helped him bring in nearly $6.3 million 
during the first three quarters of 2011. He was named in 2010 by the Washington Post as one of four “lobbyists to 
watch” with the Republican takeover of the House, and he also was recognized that year for playing a significant 
role in the inclusion of capital gains and dividends provisions that were signed into law as part of the tax cuts 
enacted under former president George W. Bush.
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Representative Bill Paxon—Akin Gump Strauss Hauer & Feld LLP
•	 Number of Clients: 21
•	 Total Amount Clients Paid Firm: $4,300,000
•	 Average Amount Each Client Paid Firm: $204,762
•	 Number of Fortune 100 Clients: 4
•	 Notable Clients: Boeing; Pfizer; NASDAQ

The former New York Republican representative, who served on the powerful Committee on Energy and Commerce 
during the 1990s and was once considered a rising star in the House GOP, has become a top lobbyist on behalf 
of Trimble Navigation Ltd., a Sunnyvale, California-based company that makes navigation gear like the GPS. 
Paxon—also the former chairman of the National Republican Congressional Committee—reported bringing in 
$4.3 million from 21 clients during the first three quarters of 2011, with Trimble as his top-paying customer. The 
company had paid $620,000 for Paxon and firm colleagues (including former California Democratic representative 
Vic Fazio) to help fight a plan by Lightsquared to offer a high-speed national wireless network using airwaves 
previously reserved for satellites—a network Trimble contends will interfere with its GPS navigation technology. 
Paxon’s second top-paying client is Dow Chemical Co., a Fortune 100 company. Cox Enterprises has sought lobbying 
assistance on spectrum issues, including legislation sponsored by West Virginia Democrat Jay Rockefeller that 
would encourage television broadcasters to give up spectrum for government auction, with the expectation that 
wireless carriers would pay billions for spectrum licenses. Other key clients include Boeing Co., Pfizer, Archer 
Daniels Midland—all Fortune 100 companies—and NASDAQ. Paxon is married to former New York Republican 
representative Susan Molinari, formerly a registered lobbyist with Bracwell & Giuliani.

Representative Vin Weber—Clark & Weinstock
•	 Number of Clients: 24
•	 Total Amount Clients Paid Firm: $2,410,000
•	 Average Amount Each Client Paid Firm: $100,417
•	 Number of Fortune 100 Clients: 0
•	 Notable Clients: Sallie Mae; Hyundai; EBay

The former Republican congressman from Minnesota—nearly 20 years after leaving Capitol Hill—remains a 
prominent GOP strategist with strong party connections that have helped him become a top lobbyist on K 
Street. Weber briefly served as top advisor to ex-Minnesota governor Tim Pawlenty’s 2012 president campaign, 
then became special advisor for former Massachusetts governor Mitt Romney’s White House bid, and is a 
longtime friend of another GOP contender: former House Speaker Newt Gingrich. And Weber’s lending a hand 
to congressional races as a board member for a new super PAC, Congressional Leadership Fund, which will make 
independent expenditures on behalf of GOP candidates. 

Weber brought in $2.4 million in the first three quarters of 2011 for Clark & Weinstock, where he is a managing 
partner. His leading client, American Institute of Certified Public Accountants, paid the firm $240,000 to monitor 
implementation of the 2010 financial services reform law and lobby on intellectual property issues. Student loan 
provider Sallie Mae, Inc. sought Weber’s expertise to lobby on bankruptcy issues relating to the discharge of 
student loans. Other key clients include Hyundai and eBay. Hyundai has sought to weigh in on issues ranging from 
driver safety to new fuel standards to labor-relations issues, and pushed for approval of the United States-Korea 
Free Trade Agreement. Clark & Weinstock recently merged with public affairs firm Mercury and named Weber 
co-chairman, bringing him alongside former representative Max Sandlin, former senator Jim Talent, and former 
California Assembly Speaker Fabian Nunez.
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FIRST STREET 30

Ex-Staffers
1,888 former Congressional staffers disclosed their active lobbying in the first three quarters of 2011. Compared 
to the ex-members, the ex-staffers on this list average more clients and a greater representation of large corporate 
interests, but they have lower-paying clients on average. The heavy representation of Fortune 100 clients, with an 
average of over seven per lobbyist, shows that corporations have found that hiring lobbyists with staff experience 
on Capitol Hill is crucial to achieving their policy goals. 

The List
•	 Randall Gerard—Podesta Group, Inc.
•	 Christopher W. Hatcher—Williams and Jensen, PLLC.
•	 Kate Hull—Fierce, Isakowitz & Blalock
•	 Drew Maloney—Ogilvy Government Relations
•	 Jeffrey McMillen—Akin Gump Strauss Hauer & Feld LLP
•	 Michael Merola—Winning Strategies Washington
•	 Daniel Meyer—The Duberstein Group, Inc.
•	 Jonathan Talisman—Capitol Tax Partners, LLP
•	 Alex Vogel—Mehlman Vogel Castagnetti, Inc.
•	 Letitia White—Innovative Federal Strategies, LLC

Profiles

Randall Gerard—Podesta Group, Inc.
•	 Number of Clients: 56
•	 Total Amount Clients Paid Firm: $9,390,000
•	 Average Amount Each Client Paid Firm: $167,679
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: Wells Fargo; BP; General Dynamics

Gerard’s short stint as a GOP staffer for the Senate Committee on Commerce, Science and Transportation—chaired 
at the time by Republican Senator John McCain of Arizona—was sufficient to launch his career on K Street and 
eventually land him at Podesta Group, Inc., one of the top lobbying firms. Before joining the firm in 2004, he 
worked at EOP Group where he lobbied for funding for the proposed Yucca Mountain nuclear-waste repository 
in Nevada. At Podesta, he serves clients on issues ranging from energy and environment to telecommunications 
and health care. In the first three quarters of 2011, he served 56 clients who paid nearly $9.4 million—the highest 
paying of which was Career Education Corp. Lockheed Martin, ranked 52nd among Fortune 100 companies,—is 
his second-highest-paying client, seeking lobbying primarily on defense spending and authorization measures as 
it sought contracts on a number of systems, such as the F-16. Lockheed also became embroiled in controversy 
in 2011 regarding cost overruns and mechanical problems with the production of the F-35 Joint Strike Fighter. 
Gerard’s clients also include the top-ranked company on the Fortune 100 list—Walmart Stores Inc., which sought 
the firm’s help on health care and corporate-tax-reform issues. Other clients include General Motors Co., General 
Dynamics Corp., United Technologies Corp., and several trade associations. Gerard works with Israel Klein, a former 
deputy staff director of communications for Rep. Edward J. Markey, D-Mass.; Sen. Charles Schumer, D-N.Y., who 
served clients who paid nearly $8.3 million; and former Hill staffer Paul Brathwaite, who served clients paying more 
than $7 million. Gerard’s mother is former state senator Susan Gerard, a Phoenix Republican who also worked for 
former Democratic governor Janet Napolitano as director of the Arizona Department of Health Services.
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Christopher Hatcher—Williams and Jensen, PLLC.
•	 Number of Clients: 62
•	 Total Amount Clients Paid Firm: $7,880,000
•	 Average Amount Each Client Paid Firm: $127,097
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: United Airlines; Sunoco; Dell

Hatcher is a former legislative director for six-term Republican representative Scott McInnis of Colorado, who 
served on the Ways and Means Committee. With six years of experience working on tax and trade issues for 
McInnis, Hatcher hooked up with Williams and Jensen in 2004 to focus on the same issues and build up a clientele 
base that numbered more than 60 in 2011. In the first three quarters of the year, he helped bring in nearly $7.9 
million. His leading client, Owens-Illinois, Inc., is a Fortune 500 company headquartered in Perrysburg, Ohio, that 
specializes in glass container products and took a heavy interest in congressional approval of the Columbia Free 
Trade Agreement, as well in as a series of measures affecting the rate of excise taxes on beer, taxes on soda, and 
recycling. Hatcher’s client list also includes several Fortune 100 companies: General Electric—which sought his 
lobbying efforts on behalf of the Joint Strike Fighter alternate engine program it was building with Rolls Royce—as 
well as Sunoco, Comcast Corp., Dell, Merck & Co., Coca-Cola Co., and the American Chemistry Council. He also 
has worked on behalf of United Airlines on FAA reauthorization and homeland security issues. Hatcher works 
alongside another former Hill staffer, Jenny Dijames, who was a legislative director for Democratic representative 
Bud Cramer of Alabama, a long-term member of the House Committee on Appropriations and Select Committee on 
Intelligence, who also became a lobbyist. Dijames’ expertise on appropriations issues has helped her garner many 
clients since joining the firm in 2005, where she has since been named a principal, and in the first three quarters of 
2011 served clients who paid a total of $6.4 million.

Kate Hull—Fierce, Isakowitz & Blalock
•	 Number of Clients: 50
•	 Total Amount Clients Paid Firm: $7,750,000
•	 Average Amount Each Client Paid Firm: $155,000
•	 Number of Fortune 100 Clients: 11
•	 Notable Clients: MillerCoors; Business Roundtable; Ford

Hull is a former staff director for the Senate Committee on Health, Education, Labor and Pensions’ Subcommittee 
on Aging, where she led efforts to address the nation’s nursing shortage. At Fierce, Isakowitz & Blalock—where 
she has been since 2003—she continues to work with a variety of health care entities, including such Fortune 100 
giants as Medco Health Solutions Inc. and United Health Group Inc. The firm—whose clients include MillerCoors, 
the Business Roundtable, and Ford—took in more than $7.7 million through the third quarter of 2011. Others at 
the firm include Kate Blalock, Kirsten Chadwick, and Mark Chappell. According to Hull’s website biography, she 
was involved with clients throughout the 2009–2010 health-care-reform debate and during consideration of the 
Medicare Modernization Act, Food Safety Modernization Act, and Biologics Price Competition and Innovation 
Act. She also serves as executive director of the Corporate Health Care Coalition, a group of the country’s leading 
employers that provide self-insured health benefits to their employees.
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Drew Maloney—Ogilvy Government Relations
•	 Number of Clients: 42
•	 Total Amount Clients Paid Firm: $10,980,000
•	 Average Amount Each Client Paid Firm: $261,429
•	 Number of Fortune 100 Clients: 5
•	 Notable Clients: Chevron; Viacom; Hilton

Maloney is the former legislative director to the ex-Texas GOP congressman and House Majority Leader Tom 
Delay, who resigned in 2005 amidst a campaign finance investigation. Maloney, who focused primarily on energy 
issues for Delay, maintained a well-regarded reputation within Republican circles as he transitioned to lobbying 
at Ogilvy Government Relations in 2002. He is noted for maintaining ties to key GOP players on the Hill. Maloney 
has also served as a GOP strategist and fundraiser for the formerly GOP lobbying shop that has become more 
bipartisan in recent years. (Maloney, for example, was active on former Massachusetts governor Mitt Romney’s 
2008 presidential bid.) Maloney’s GOP connections and expertise go further back, as he once worked on judiciary 
and commerce issues for former representative Ed Bryant of Tennessee and energy and appropriations for Sen. 
Roger Wicker of Mississippi. He now ranks among the top lobbyists in terms of billing, helping bring into the firm 
nearly $11 million from 42 clients in the first three quarters of 2011. His top-paying client is The Blackstone Group, 
which paid $3.75 million for monitoring of the 2010 financial-services-reform law, derivatives legislation, energy 
issues, and tax reform. On behalf of Chevron—which ranks third among Fortune 100 companies—Maloney helped 
lobby issues related to overseas oil and gas investment, energy, and climate change legislation. Other Fortune 100 
clients include Hess Corp., Verizon Wireless, Pfizer Inc., and United Technologies Corp. Maloney works alongside 
Gordon Taylor—former chief of staff to Rep. Chris John of Louisiana, who served on the Committee on Energy and 
Commerce—and former aide to GOP representative James A. Hays on Ways and Means issues. Taylor represents 
various U.S. and global companies specializing in energy, financial services, health care, and technology issues. His 
clients paid $10.75 million in the first three quarters of 2011.

Other Top Ogilvy Lobbyists
•	 Moses Mercado
•	 J. Michael Hogan Jr.
•	 John J. O’Neill Jr.
•	 Dean Aguillen

Jeffrey McMillen—Akin Gump Strauss Hauer & Feld LLP
•	 Number of Clients: 40
•	 Total Amount Clients Paid Firm: $9,250,000
•	 Average Amount Each Client Paid Firm: $231,250
•	 Number of Fortune 100 Clients: 11
•	 Notable Clients: MPAA; Honeywell; Siemens

A former staff director for the Ways and Means Subcommittee on Select Revenue Measures, McMillen has 
become a successful lobbyist on federal tax and pension issues for Akin Gump Strauss Hauer & Feld, which was 
ranked among the top 20 corporate law firms in 2010 by Corporate Board Member. In the first three quarters 
of 2011, McMillen worked for 40 clients who paid a total of $9.25 million; half of those clients paid more than 
$200,000 each during that period. The top-paying among those clients was Dow Chemical (rated No. 45 of 
Fortune 100 companies this year), which paid more than $1 million for McMillen and his colleagues to monitor 
EPA policies—particularly exposure rules and the human health reassessment of a chemical known as TCDD—and 
to monitor reform of the Integrated Risk Information System, EPA’s database of profiles of individual chemicals. 
His next-highest paying client was Gila River Indian Community, which paid $870,000 to monitor congressional 
appropriations for an irrigation project and health-care facilities. McMillen also lobbied on behalf of General 
Electric (rated No. 6 on the Fortune 100 list) on international and corporate tax issues. Other top clients include a 
series of other Fortune 100 companies, including Honeywell—which has sought to pull some weight on legislation 
to extend the federal research tax credit—as well as several oil and energy companies. While working on the Hill, 
McMillen helped draft the 2003 energy tax law, and he has worked for the American Wind Energy Association.
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Michael Merola—Winning Strategies Washington
•	 Number of Clients: 57
•	 Total Amount Clients Paid Firm: $3,050,000
•	 Average Amount Each Client Paid Firm: $53,509
•	 Number of Fortune 100 Clients: 1
•	 Notable Clients: Cablevision; Prudential Financial; Lundbeck

A former top aide to former senator Robert Torricelli, D-N.J., Merola is founding partner of Winning Strategies 
Washington, where he co-directs the firm’s health care, education, and transportation policy practices, as well as its 
appropriations practice. The firm, which has more than 50 clients, took in more than $3 million through the third 
quarter of 2011. Among his coworkers at the firm have been Alex Delpizzo, Brett Helmov, and Laura Lay. Its client 
list includes several of New Jersey’s leading companies and educational entities, including Robert Wood Johnson 
University Hospital and the Stevens Institute of Technology, as well as California biotechnology giant Genentech. 
Merola cites his involvement in securing a Medicare reimbursement fix worth nearly $350 million for more than 40 
hospitals. He also has worked on behalf of clients to secure money and add language to the No Child Left Behind 
Act; the Safe, Affordable, Flexible Transportation Equity Act: A Legacy for Users (SAFETEA-LU); and every Water 
Resources Development Act reauthorization since 2000.

Daniel Meyer—The Duberstein Group, Inc.
•	 Number of Clients: 27
•	 Total Amount Clients Paid Firm: $7,132,833
•	 Average Amount Each Client Paid Firm: $264,179
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: CSX; Supervalu; Hasbro

Meyer has one of the most impressive resumes of anyone in his field—a former chief of staff to Speaker Newt 
Gingrich, R-Ga., he also served as the White House’s liaison to the House in 2007 and 2008. After leaving the 
executive branch he returned to the Duberstein Group—the firm founded by former Reagan White House chief of 
staff Ken Duberstein—where Meyer had worked from 1998 to 2007. His firm’s client list is studded with corporate 
giants in a variety of fields, from drug manufacturer Pfizer to Pepsico, General Motors, Comcast, and Time Warner 
Cable. The Republicans ascent in the House in 2011 generated more than $7 million in the first three quarters 
of the year. Other firm members include Michael S. Berman, Steven M. Champlin, and Eric Ueland. Another of 
Meyer’s clients is BP America, which he represented during its oil spill disaster in the Gulf of Mexico in 2010.

Jonathan Talisman—Capitol Tax Partners, LLP
•	 Number of Clients: 59
•	 Total Amount Clients Paid Firm: $8,310,000
•	 Average Amount Each Client Paid Firm: $140,847
•	 Number of Fortune 100 Clients: 14
•	 Notable Clients: Time Warner; H&R Block; Capital One

As one of Washington’s most successful tax lobbyists, Talisman draws on his considerable experience in tax policy 
in both the legislative and executive branches. He served as assistant Treasury secretary for tax policy during the 
Clinton administration, as well as chief Democratic tax counsel for the Senate Committee on Finance. Talisman’s 
clients at Capitol Tax Partners—where he has worked with Lindsay Hooper, Richard Grafmeyer, Lawrence Willcox, 
and Christopher Javens—include Fortune 100 giants such as General Electric, Apple, Time Warner Cable, and 
FedEx. Capitol Tax Partners collected more than $8.3 million through the third quarter of 2011. Many of those 
clients sought Talisman’s help on the American Jobs Act—President Obama’s $450 billion tax proposal to Congress 
in fall 2011.
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Alex Vogel—Mehlman Vogel Castagnetti, Inc.
•	 Number of Clients: 60
•	 Total Amount Clients Paid Firm: $8,180,000
•	 Average Amount Each Client Paid Firm: $136,333
•	 Number of Fortune 100 Clients: 8
•	 Notable Clients: Corrections Corporation of America; Koch Companies; Yahoo!

A former counsel to Senate GOP leader Bill Frist of Tennessee and cofounder of Mehlman Vogel Castagnetti 
Inc., Vogel is on the speaking circuit and a frequent contributor on major news programs. He is deeply involved 
in GOP political strategy, and his analysis is often sought on current political races, as well as by clients seeking 
the expertise he gained in Congress on such issues as tort reform, homeland security, telecommunications, and 
asbestos reform. In the first three quarters of 2011, Vogel worked with 60 clients who paid a total of nearly $8.2 
million. The top-paying client was Technology CEO Council, for which Vogel lobbied on Research &Development 
funding and tax credits, technology issues, tax policy, and trade agreements with Korea, Colombia, and Panama. 
Walmart Stores, ranked first among Fortune 100 companies, has sought Vogel’s assistance on policies and measures 
related to energy efficiency, green jobs, and education. Other Fortune 100 clients include Hewlett-Packard, 
Humana, Merck & Co., Proctor & Gamble, United Technologies, Chrysler Group, and Sprint Nextel Corp.

Vogel is a longtime friend with the firm’s cofounder, Bruce Mehlman; the pair met as attorneys in D.C. before 
Mehlman worked for the House Republican Conference under former GOP representative J.C. Watts of Oklahoma 
and then as an assistant secretary of Commerce under President George W. Bush. David Catagnetti, a long-time 
Democratic political strategist who helped advise John Kerry’s 2004 presidential campaign and had served as chief 
of staff to Senate Finance Chairman Max Baucus, D-Mont., joined the firm later. The firm also employs Colette 
Desmarais, a former Republican health policy adviser for the Senate Committee on Finance, who brought in nearly 
$8.3 million in the first three quarters of 2011.

Other Top Mehlman Vogel Castagnetti Lobbyists
•	 Dean Rosen
•	 Cynthia Brown
•	 David R Thomas
•	 Jonathan Hoganson
•	 Stacey Rampy
•	 Allen L Thompson III
•	 Kelly Bingle
•	 Brian Wild

Letitia White—Innovative Federal Strategies, LLC
•	 Number of Clients: 47
•	 Total Amount Clients Paid Firm: $1,940,000
•	 Average Amount Each Client Paid Firm: $41,277
•	 Number of Fortune 100 Clients: 3
•	 Notable Clients: Hewlett-Packard; General Atomics; Trimble Navigation

White spent more than two decades as an aide to Rep. Jerry Lewis, R-Calif., a long-time fixture on the Committee 
on Appropriations’ Defense Subcommittee. She has parlayed that experience into a position as a partner with 
Innovative Federal Strategies, where she specializes in defense-related lobbying work. Clients include defense 
giants General Dynamics, Northrop Grumman, and General Atomics. Others at the firm include Jean G. Denton, 
Amanda King, and John Little. Overall, her firm took in nearly $2 million during the first three quarters of 
2011. White also has done extensive lobbying work for communities in Lewis’ district, including the city of San 
Bernardino.
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THE FIRST STREET 30

Professional Lobbyists
12,792 professionals actively lobbied in the first three quarters of 2011. Compared to the ex-members and ex-
staffers, the First Street 30 professional lobbyists have the highest average number of clients—75 clients each. 
Representing such a large number of clients demonstrates their ability to apply their knowledge and connections to 
a wider variety of organizations and interests.

The List
•	 Wayne Berman—Ogilvy Government Relations
•	 Jack MacAuley Burkman—J M Burkman & Associates
•	 Jack Steven Hart—Williams and Jensen, PLLC.
•	 Lindsay Hooper—Capitol Tax Partners, LLP
•	 Mark McInytre—Russ Reid Company
•	 Anthony Podesta—Podesta Group, Inc.
•	 John Raffaelli—Capitol Counsel, LLC
•	 Barney Skladany—Akin Gump Strauss Hauer & Feld LLP
•	 Michael Smith—Cornerstone Government Affairs, LLC
•	 H. Stewart Van Scoyoc—Van Scoyoc Associates & Capitol Decisions, Inc.

Profiles

Wayne Berman—Ogilvy Government Relations
•	 Number of Clients: 38
•	 Total Amount Clients Paid Firm: $10,850,000
•	 Average Amount Each Client Paid Firm: $301,389
•	 Number of Fortune 100 Clients: 5
•	 Notable Clients: Poker Players Alliance; Hess Corporation; PriceWaterhouseCoopers

As chairman of Ogilvy Government Relations, Berman has been a top-dollar fundraiser and strategist for GOP 
presidential campaigns for several decades, starting with the 1981 Reagan White House transition team. National 
Journal once referred to him as a Bush “pioneer”; he served as assistant secretary of Commerce under President 
George H.W. Bush, raised hundreds of thousands of dollars for the George W. Bush campaigns, was senior advisor 
to the Bush/Cheney transition team in 2001, and his wife, Lea, served as special assistant to President George 
W. Bush. Berman also assisted Sen. John McCain’s 2008 presidential campaign, and, according to Politico, has 
financially supported Mitt Romney’s bid for the GOP’s 2012 presidential nomination. Berman also serves on the 
Board of Directors for the Richard B. and Lynne V. Cheney Cardiovascular Institute at George Washington University, 
named for the former vice president and his wife. Berman also helped with the legal defense fund for I. Lewis 
(Scooter) Libby—former adviser to Vice President Cheney—who was convicted for his involvement in the leak 
of the covert identity of a CIA officer. Berman’s fundraising success is matched by his lobbying. In the first three 
quarters of 2011, he reported working for 36 clients who had paid the firm nearly $10.9 million. The Blackstone 
Group, a financial services company, paid $3.75 million for monitoring of tax issues. Chevron U.S.A., ranking 
third among Fortune 100 companies, paid the firm $450,000—the same as Highstar Capital, an infrastructure 
investment fund manager that has sought help monitoring issues related to port security, transportation finance, 
and port development. Berman’s other key clients include the Fortune 100 companies Verizon, Pfizer, and United 
Technologies Corp., as well as Poker Players Alliance, Hess Corp., and PriceWaterhouse.
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Jack MacAuley Burkman—J M Burkman & Associates
•	 Number of Clients: 60
•	 Total Amount Clients Paid Firm: $444,000
•	 Average Amount Each Client Paid Firm: $7,400
•	 Number of Fortune 100 Clients: 0
•	 Notable Clients: Colorado Rare Earths; Dow Hydraulics; SET Corp.

A former Fox News political analyst, Burkman regularly appears on cable news shows and works as a GOP strategist. 
As a lobbyist, Burkman has had 60 clients and brought in more than $440,000 through the first nine months of 
2011. He has done considerable work for solar energy companies, including All Day Solar, Ascent Solar, and Capitol 
Solar Energy. Other key clients include Dow Hydraulics and Colorado Rare Earths Inc., a mining company that has 
seen its demand grow as China has cut its export quota for rare earth elements. Another lobbyist at the firm is 
Ralph A. Palmieri.

Jack Steven Hart—Williams and Jensen, PLLC.
•	 Number of Clients: 59
•	 Total Amount Clients Paid Firm: $7,060,000
•	 Average Amount Each Client Paid Firm: $119,661
•	 Number of Fortune 100 Clients: 9
•	  Notable Clients: American Council of Life Insurers; Stanley Black and Decker; The Coca-

Cola Company

A veteran of the first Reagan administration, Hart for years has been considered a top lobbyist with expertise on 
issues ranging from taxes and energy to entertainment and telecommunications. He was hired by Williams in 1984 
just after leaving the executive branch, where he served as a special assistant in the Justice Department, in the 
Office of Management and Budget, and in the Department of Labor’s Pension Welfare Benefits Program. As Hart 
climbed the ranks in the firm, becoming president in 1991 and chairman and CEO in 1999, he also became a GOP 
fundraising stalwart and the go-to guy for groups wanting help dealing with labor unions. In the first three quarters 
of 2011, Hart served 59 clients who paid the firm $7 million. At the top of that list currently is Owen-Illinois, Inc., 
a global company that specializes in glass products; it paid Hart and his colleagues $400,000 to monitor measures 
related to excise taxes on beer, as well as environmental legislation and EPA regulations. Hart’s second highest-
paying client is the American Council of Life Insurers, who hired the firm to monitor financial services legislation 
and tax issues. He also represented Visa Inc. on financial services-related issues. Also on Hart’s list are several 
Fortune 100 companies: General Electric, which sought lobbying help for the Joint Strike Fighter alternate engine 
that it was developing with Rolls Royce, as well as Sunoco, Comcast, Dell, Coca Cola, and General Dynamics. He also 
kept watch on legislation addressing such issues as prescription drug safety, advertising, and importation for Pfizer 
and Merck.
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Lindsay Hooper—Capitol Tax Partners, LLP
•	 Number of Clients: 60
•	 Total Amount Clients Paid Firm: $8,490,000
•	 Average Amount Each Client Paid Firm: $141,500
•	 Number of Fortune 100 Clients: 15
•	  Notable Clients: Apple; American Wind Energy Association; Citadel Investment Group, LLC

Cofounder of Capitol Tax Partners, Hooper is among the heavyweight tax lobbyists in Washington, representing 
several major Fortune 100 banking and investment firms and large energy companies. His experience in tax policy 
goes back to his days as legislative director and tax counsel to former GOP senator Malcolm Wallop of Wyoming, 
who was a member of the Finance Committee. He followed that position with a stint as principal of Hooper Owen 
& Winburn, then formed Capitol Tax Partners about a decade ago with Jon Talisman, who had served as assistant 
secretary for tax policy for the Treasury Department under President Clinton. Tax Analysts noted in 2003 that 
Hooper had received “high praise from both his peers and many congressional aides.” He has frequently been 
honored for his success, and his firm was the center of much attention for its 2009 lobbying on major tax issues 
affecting businesses ranging from health insurance to international trade. Many of those clients remained on 
Hooper’s client list in 2011, paying the firm about $8.5 million in the first three quarters of 2011. His top client was 
General Electric (ranked sixth among Fortune 100 companies that year), which paid $720,000 to monitor energy 
and tax issues. Time Warner Cable followed as the second-highest paying client at $330,000. Hooper also generates 
a lot of revenue for the firm for his advice to Fortune 100 clients such as Capital One Financial Corp., Morgan 
Stanley Dean Witter & Co., Citibank, Goldman Sachs Group, State Street Bank and Trust, and J.P. Morgan Chase, 
as well as Apple, Ford, United Health Group, Clean Coal Solution, and Gary-Williams Energy Corp. He keeps close 
connections to leaders on the Hill; he was a 2011 contributor to House Majority Leader Eric Cantor’s PAC.

Mark McInytre—Russ Reid Company
•	 Number of Clients: 76
•	 Total Amount Clients Paid Firm: $1,824,000
•	 Average Amount Each Client Paid Firm: $24,000
•	 Number of Fortune 100 Clients: 0
•	 Notable Clients: Operation Smile; Salt Lake County; Miami Dade College

Before becoming a lobbyist, McIntyre was press secretary to Rep. Robert Stevenson, R-La., and chief speechwriter 
for Vice President George H.W. Bush. McIntyre now serves as senior vice president at Russ Reid, one of the most 
prominent groups that lobbies on behalf of Christian organizations .The firm also does a substantial amount of work 
for hospitals, as well as colleges and universities; it has more than 70 clients and brought in more than $1.8 million 
in the first nine months of 2011, with money coming from such entities as Salt Lake County; Oklahoma’s Bacone 
College, which is affiliated with the American Baptist Church; and Montana’s Kalispell Regional Medical Center.

Lindsay  
Hooper

Mark  
McInytre

http://firststreetresearch.cqpress.com
http://firststreetresearch.cqpress.com/first-street-30/


Anthony Podesta—Podesta Group, Inc.
•	 Number of Clients: 67
•	 Total Amount Clients Paid Firm: $12,460,000
•	 Average Amount Each Client Paid Firm: $185,970
•	 Number of Fortune 100 Clients: 10
•	  Notable Clients: McGraw-Hill Companies (S&P); Career Education Corporation; Wells 

Fargo & Company

Podesta has one of the most valuable family connections in Washington: his brother is John Podesta, former head 
of Barack Obama’s presidential transition team, Bill Clinton’s final White House chief of staff, and current Chair of 
the Center for American Progress. But Anthony Podesta hasn’t needed to trade on his sibling’s reputation to climb 
to the pinnacle of the city’s power structure. As founder and chairman of the Podesta Group, Podesta has been 
widely known for his support of Democratic causes, as well as his presence at parties where corporate executives 
and politicians often meet. His firm’s clients range from General Dynamics to General Motors and include such 
Fortune 100 heavyweights as Walmart, Wells Fargo, and Lockheed Martin. He also worked for BP America during its 
disastrous 2010 Gulf of Mexico oil spill. The company currently has more than 60 clients and brought in more than 
$12.4 million during the first three quarters of 2011. On the 2010 Wall Street Reform and Consumer Protection 
Act financial reform law, Podesta lobbied 25 different issues for major players such as Bank of America, as well as 
smaller companies, according to The New York Times.

John Raffaelli—Capitol Counsel, LLC
•	 Number of Clients: 51
•	 Total Amount Clients Paid Firm: $7,150,000
•	 Average Amount Each Client Paid Firm: $140,196
•	 Number of Fortune 100 Clients: 4
•	  Notable Clients: Win America Campaign; Pharmaceutical Research and Manufacturers 

of America; Cardinal Health

A top tax lobbyist and founding partner of Capitol Counsel, Raffaelli is a longtime Democratic strategist and 
fundraiser. He learned his way around Capitol Hill while serving as counsel on tax and international trade to 
Democrat Lloyd Bentsen of Texas, former chairman of the Senate Finance Committee and later secretary of the 
Treasury under President Clinton. Raffaelli subsequently founded The Washington Group, a successful government 
relations firm, before launching Capitol Counsel. He focuses on more than taxes—lobbying on health care, finance, 
and international trade issues. He had more than 50 clients in the first three quarters of 2011 and brought nearly 
$7.2 million into the firm. General Electric paid more than a half-million dollars for lobbying on tax issues and a 
measure to preserve Medicare coverage for osteoporosis; GE manufactures the Lunar bone densitometer. His 
next-highest-paying clients are Westfield LLC and Cardinal Health, a Fortune 100 company in 2011. Other key 
clients include the Pharmaceutical Research and Manufacturers Association, Win America Campaign, Walmart, and 
Home Depot. And Raffaelli continues to be active in Democratic campaigns. He participated in Bill Clinton’s 1992 
presidential campaign and Sen. John Kerry’s presidential bid, and he still holds fundraisers for various congressional 
campaigns.
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Barney Skladany—Akin Gump Strauss Hauer & Feld LLP
•	 Number of Clients: 40
•	 Total Amount Clients Paid Firm: $10,070,000
•	 Average Amount Each Client Paid Firm: $251,750
•	 Number of Fortune 100 Clients: 6
•	 Notable Clients: U.S. Chamber of Commerce; Bridgestone; PG&E

Skladany made national news in 2005 when he worked to help make ice dancer Tanith Belbin—a Canadian native 
who had settled in Michigan—a U.S. citizen in time for her to win a silver medal in the Winter Olympic Games. 
But he is much better known as a prominent contributor to Republican causes and for representing a variety of 
corporate interests at Akin Gump Strauss Hauer & Feld. Clients have included Dow Chemical, Bridgestone, and 
the U.S. Chamber of Commerce. The firm collected more than $25 million in the first nine months of 2011, with 
Skladany’s clients representing just under half of that amount. Skladany also represented the Coalition for 21st 
Century Patent Reform that worked on long-delayed patent legislation that was finally signed into law in 2011. 
The firm has one of the most prestigious lists of lobbyists in Washington; others working there include former 
representatives Vic Fazio and Bill Paxon. Skladany once worked for Mobil Corp., and his firm still lobbies on behalf 
of energy giants such as Shell Exploration and Production Co. and Pacific Gas & Electric Co.

Michael Smith—Cornerstone Government Affairs, LLC
•	 Number of Clients: 39
•	 Total Amount Clients Paid Firm: $3,910,000
•	 Average Amount Each Client Paid Firm: $100,256
•	 Number of Fortune 100 Clients: 3
•	 Notable Clients: Johnson & Johnson; Microsoft; Centurylink

Smith, vice president at Cornerstone Government Affairs, has represented a wide range of clients, monitoring 
issues from telecommunications to energy and banking. A top earner among Washington lobbyists, in the first 
three quarters of 2011, Smith represented 29 clients, who paid the firm $3.9 million. Smith’s top-paying client 
was the law firm Sprenger & Lang, which paid $500,000 for Smith—a former partner in an international law 
firm—and colleagues to monitor international issues, including compensation for victims of terrorism. The 
firm has sought relief for hundreds of terrorism victims and had represented Americans held hostage in Iraq 
by Saddam Hussein’s regime. Smith’s next top-paying client during that period was Microsoft, which was billed 
$240,000 for lobbying efforts on issues such as online advertising and broadband stimulus. Johnson & Johnson 
paid $180,000 for monitoring of federal spending and health care issues. Both Microsoft and Johnson & Johnson 
are Fortune 100 companies. Other issues that Smith monitors include aviation, banking, oil and gas pipelines, 
and FAA and TSA reauthorization. He works closely at the firm with lobbyists John Crumbliss, Gregory McDonald, 
and James Richards—a former chief of staff to Rep. Steve Pearce, R-N.M., and former director of the Office of 
Intergovernmental Relations at the U.S. Department of Agriculture. Smith also is involved in Democratic politics; 
he helped with the 1996 Clinton/Gore reelection campaign, worked on Vice President Al Gore’s 2000 presidential 
campaign, and assisted with the 2004 Democratic National Convention.
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H. Stewart Van Scoyoc—Van Scoyoc Associates & Capitol Decisions, Inc.
•	 Number of Clients: 264
•	 Total Amount Clients Paid Firm: $19,015,000
•	 Average Amount Each Client Paid Firm: $72,027
•	 Number of Fortune 100 Clients: 4
•	  Notable Clients: IBM; Lockheed Martin; Washington Metropolitan Area Transit 

Authority

Once described by National Journal as “a brainy insider who sweats the details,” Van Scoyoc is 
considered among the most prominent figures in the Washington lobbying world. He runs three different 
firms that he describes as the largest government affairs and consulting organizations that aren’t 
affiliated with a law firm or corporation. Van Scoyoc has more than 260 clients and took in more than 
$19 million during the first nine months of 2011 at Van Scoyoc Associates & Capitol Decisions, Inc.; the 
previous year Van Scoyoc Associates brought in nearly $29 million. Its client roster is large and diverse, 
including IBM, DuPont (whose government affairs office Van Scoyoc once headed), and FedEx, as well as 
a wide spectrum of colleges and universities, hospitals, and local governments. He employs a vast array 
of experienced hands, including M. Jeff Hamond and James M. Crum.

FIRST STREET RESEARCH GROUP

The First Street Research Group (http://firststreetresearch.cqpress.com) is comprised of lobbying and government 
data experts. The group carefully reviews, investigates, and analyzes the data in First Street to publish weekly 
Research Reports and other articles on the people and organizations influencing policy in Washington. The First 
Street Research Group also analyzes lobbying data in order to identify trends and to provide a thorough look at the 
lobbying industry.

Contact Information

First Street Research Group 
CQ Press, an imprint of SAGE Publications 
2300 N Street NW 
Washington DC 20037 
(202) 729-1800 
Email: firststreet@cqpress.com 
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Methodology
Qualification:
The First Street 30 was compiled by the First Street Research Group, which analyzed available lobbying data from 
the first three quarters of 2011. To qualify for the First Street 30, the lobbyist had to be active and working for a 
lobbying firm on behalf of multiple clients in 2011.

Selection:
The First Street 30 is organized into three distinct sections:

• Ex-Member: The registered lobbyist is listed in First Street as a former member of Congress
• Ex-Staffer: The registered lobbyist is listed in First Street as a former congressional staffer;
• Professional Lobbyist: The person is a registered lobbyist with no previous congressional 

employment or membership listed in First Street after 1993.

The lists do not represent a “top 10” or “best of” for each category, but instead include a diverse group of lobbyists 
who represent a high number of clients and/or high cumulative-paying clients.

The First Street Research Group selected the qualifying lobbyists by examining the number of clients represented, 
and the total amount of money those represented clients paid to the firm. The top lobbyists for each of these 
factors were included in each list. For the remaining spots, individuals were selected based on the previous factors, 
as well as number of Fortune 100 clients represented and diversity in client lists between lobbyists. After a lobbyist 
was selected for a list, lobbyists from the same firm with similar client numbers and reported figures were generally 
not added to the same list. As more than one lobbyist can represent a client for a firm, the total amount of money 
does not represent the amount the lobbyists was solely responsible for. If the reported amount was less than 
$5,000 it was not included in the cumulative amount.

Lobbying Data:
First Street uses lobbying disclosure data published by the Clerk of the House of Representatives  
(http://disclosures.house.gov/ld/). The data is collected from the published XML format and aggregated  
by First Street.

For more definitions, as they relate to Lobbying Disclosure data,  
visit http://lobbyingdisclosure.house.gov/index.html. 

The First Street 30 includes lobbying data published as of November 6, 2011.

First Street Data:
First Street primarily uses disclosed previous positions to determine if a registered lobbyist is a former member 
of Congress or Congressional staffer. If a disclosure has not been reported, First Street verifies the connection on 
an individual basis. Additionally, for former members of Congress who have become lobbyists, First Street notates 
their former membership on a case-by-case basis.

First Street contains information on members of Congress and Congressional staffers going back to 1993.  
This information comes from the CQ Press Congressional Staff Directories  
(http://www.cqpress.com/product/congressional-staff-directory-print-web.html),  
where First Street has digitized one edition from each year (1993–2010) and integrated that data.
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Other Factors:
The Fortune 100 clients were matched manually from the top 100 companies in the 2011 Fortune 500 list  
(http://money.cnn.com/magazines/fortune/fortune500/2011/index.html). Subsidiary companies and companies 
with complex name changes were not matched during the matching process.

Copyright:
© 2011, CQ Press, An imprint of SAGE Publications. All Rights Reserved. CQ Press is a registered trademark of 
Congressional Quarterly Inc.

Disclaimer: 
First Street consolidates vital Congressional, government, and lobbying information from authoritative data 
sources, giving users an unprecedented understanding and visualization of the relationships shaping policy.  
CQ Press derives such information from public sources believed by CQ Press to be reliable and accurate at the  
time of providing the information. To report any errors, please email us at firststreet@cqpress.com.

More Information:
For any further information on the First Street 30, please contact:

First Street Research Group 
CQ Press, an imprint of SAGE Publications 
2300 N Street NW 
Washington DC 20037 
(202) 729-1800 
Email: firststreet@cqpress.com 

Photo Credits
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McCrery: www.wikipedia.org; McIntyre: www.russreid.com; McMillen: www.avvo.com;  
Merola: www.lafayette.edu; Meyer: www.2.conginst.org; Paxon: www.wikipedia.org;  
Podesta: www.podesta.com; Raffaelli: www.komen.org; Skladany: www.akingump.com;  
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